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Blade Collection
Moving to blade servers will further 

enable the city to rapidly evacuate equip-
ment when necessary. City IT staff recently 
condensed the city’s 30 servers down to 
three blade centers — six-foot chassis that 
hold as many as 16 blade servers. Storing 
servers on the blade center will enable the 
IT team to rapidly enclose the city’s pro-
cessing capabilities into a few rugged racks 
and transport operations to a safe location. 
The city’s old servers would have bogged IT 
workers down with individually disassem-
bling the equipment and transporting it to a 
truck, the official said.

“Rather than pulling a 200- to 300- pound 
server out of a rack, we’re trying to wheel a 
rack out of the server room onto the back of 
a truck,” he said.

The blade centers consume a small 
amount of space compared with the old 
server farms without sacrificing processing 
power. Jacksonville Beach will maintain 
three blade centers: at the Police Depart-
ment, the Fire Department and City Hall. 

In the future, he said, a forthcoming 
server virtualization project will condense 
the infrastructure even further, allowing 
him to put the functionality of 30 physical 
servers onto two blades.

At the end of the project, the city will 
only keep dedicated servers for mission-
critical functions.

“We’ll keep a couple of those just for 
safety’s sake,” he said. “Most of the other 

servers, basically the networking portion 
— the domain controllers and things like that 
— will all be virtualized. Basically we’ll have 
our network packaged into a nice little box.”

Some local governments hit by hur-
ricanes wait two years before seeing their 

IT infrastructures fully restored. The city 
can take comfort in knowing that the time 
period has been reduced significantly if and 
when a disaster strikes.

The Escape Plan
Jacksonville Beach, Fla., implements cutting-edge server evacuation solution. 
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When you’re first on the scene, you need to make sure you have the right technology to do the job. That’s where CDW•G comes in. 

A personal account manager will work with you to find exactly what your department needs. Our technical specialists are always 

prepared to answer your toughest questions. And we have the resources to help you build a 21st Century Community—a place 

where technology can enable the most effective response and protect lives. So visit the21stcenturycommunity.com for the best ways 

to prepare for the worst.
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